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WHILE the anti-rebate compact has not yet been officially 
declared defunct, it might as well be, and probably will be at 
the meeting called for next Wednesday. With the Germania 
Life, the Equitable, the John Hancock, and possibly other 
companies, filing notifications of their withdrawal from it, 
and the other members generally dissatisfied with it, the obse- 
quies cannot long be postponed. It has been a disappoint- 
ment from the first, few of the members taking sufficient in- 
terest in it to give such hearty co-operation in carrying out 
its purposes as was necessary to its success. The giving of 
rebates constitutes too important a factor in securing new 
business to be entirely abandoned by agents, and companies 
are not going to criticise too closely the methods employed 
by the agents who furnish them with liberal amounts of busi- 
ness. Indeed, with their bonuses and special commissions as 
incentives, and continual prodding from the home office for 
increased activity, agents are bound to use the means placed 
at their command to swell the volume of their business. The 
detection and punishment of an occasional agent for giving 
rebates did not diminish the evil, but simply made the agents 
more vigilant in the observation of the eleventh command- 
ment—“Don’t get caught at it.” The epitaph for the anti- 
rebate compact should read: “It outlived its alleged use- 
fulness.” 





AT a meeting of the Chamber of Commerce last week 
resolutions were adopted protesting against any contract 
being entered into between the city of New York and the 
Ramapo Water Company, and declaring against the policy 
of permitting any corporation to control a portion of the city’s 
water supply. The resolutions also indorse the plan of in- 
troducing salt water from the rivers as a means of fire pro- 
tection, etc. The position taken by many leading under- 
writers upon this subject thus receives the indorsement of 
the highest and most influential commercial body in the 
country. The gentlemen identified with the Ramapo Com- 
pany may be actuated by the best of motives, and the water 
supply they assume to control may be what the city will 
eventually require, but, nevertheless, it would be a dangerous 
thing for the city to enter into a contract with them covering 
a period of forty years. If the city needs this water as a 
provision for the future it should purchase the rights to it, 
and it is in quite as good a position to do so as any private 
corporation can be. From what is known of the matter at 
present, it does not appear that the Ramapo Company has in 
fact anything to sell, but depends upon obtaining a contract 
with the city as a means for raising money with which to 
acquire the necessary water rights. Owing to the opposi- 
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tion to the proposed contract, it is not likely that it will ever 
be signed, at least in its present form. The plan for utilizing 
salt water for fire protective purposes, flushing streets, sewers, 
etc., being so generally and so strongly indorsed, should be 
placed in operation without further delay. It is no experi- 
ment, for several cities are already utilizing the same idea 
with highly satisfactory results. Ex-Chief Bonner estimates 
that it would cost only about $100,000 to lay salt water mains 
for the protection of the dry goods district, and it is to be 
hoped that the necessary authority will speedily be given to 
have it done. 





REFERRING to the Mutual Reserve Fund Life Association, 
The Insurance Herald says: 

There seem to be but two methods of dealing with the Mutual 
Reserve. One is by the radical process of converting it into an old 
line, level-premium, legal-reserve company, saving as much as can 
be saved to the policyholders it has led thus far into the hopeless 
wilderness of assessmentism; the other way is to put it into the hands 
of a receiver and liquidate its affairs. By either method heavy losses 
are sure to accrue to those who have put their faith in it for any con- 
siderable time; but by one of these ways only can anything like jus- 
tice be secured to a moiety of the members. 

While it is right and proper that everything possible should 
be done to protect the interests of the policyholders in the 
Mutual Reserve, the fact that the old members voluntarily 
elected to take their insurance on the assessment plan should 
not be overlooked. They wanted “cheap insurance” on the 
“pay-as-you-go” plan, “get what you pay for and pay for 
what you get.” They have had “cheap insurance,” and all 
that they paid for—viz.: temporary insurance that carried 
them from one assessment period to the next. They paid 
nothing as they went along to provide for increasing age, nor 
to create an adequate reserve for the protection of their poli- 
cies; they preferred insurance of this kind, and they have had 
all they paid for. Asa matter of fact, under their assessment 
policies they have no claim upon the company, for there is 
nothing due them. All have been urged to exchange their 
policies for other forms that provide for a reserve, but many 
still cling to their assessment contracts, and must take what 
necessarily goes with them, increasing assessments with ad- 
vancing age. Still, these deluded members are entitled to 
sympathy, and to such consideration as the company can 
give them without infringing upon the rights of those other 
members who have accepted the new forms of policies and 
pay a higher stipulated premium than was required of the 
assessment members during the earlier years of their mem-~ 
bership. Sympathy for the deluded victims of assessmentism 
should not lead to injustice being done to the other policy- 
holders. The management of the Mutual Reserve, as we 
understand, proposes to carry out its assessment contracts, 
but in order to do so will increase the assessments from time 
to time as is demanded by the increasing death rate among 
the holders of such policies, as is provided for in the contracts. 
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UNIFORM SCHEDULE RATING. 


N article in THE SpPecTATOR of September 7, under the 
above caption, has received marked attention and 

much commendation from various practical underwriters. 
At the present time an animated discussion is going on in 
fire insurance circles as to the best method of compensating 
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agents for procuring business, and as premium receipts con- 
stitute the corner stone upon which the entire insurance edi- 
fice, including agents’ commissions, must rest the best meth- 
ods for securing adequate rates are always subjects for con- 
sideration. Those States having anti-compact laws have vir- 
tually said to the companies, ‘““You shall not fix rates based 
upon the experiences of many companies, but must leave wide 
open the door for competition, and give a free field to reck- 
lessness, to wildcatters and every form of swindling under the 
guise of insurance.” In Missouri the companies that had sup- 
ported an organization whose purpose it was to inspect all 
risks and declare an adequate rate of insurance for each one, 
were fined $1000 each. In Michigan, the Commissioner of 
Insurance, under the anti-combination law, forced the com- 
panies to reduce their rates to a point closely approaching, if 
it does not pass, the danger line. Kansas has pursued a like 
course, and Arkansas and Texas have attempted similar 
measures that are yet in abeyance. 

There is no doubt that the insuring public demands lower 
rates than have been enacted in the past few years, but this 
demand is due to the ignorance that prevails in regard to the 
actual situation in insurance. The public cannot be made to 
believe that underwriting profits have nearly reached the van- 
ishing point, and that stockholders of the companies whose 
capital is subject to such extraordinary hazards, receive far 
smaller returns upon their investments than would satisfy any 
one engaged in any other line of business. This ignorance 
and misconception of the insurance business arises from ex- 
cessive competition, rate cutting and the inequities sanctioned 
by the companies in making of rates. Robert Dickson, 
United States manager for the Royal Exchange of London, 
in a recent address before the National Association of Agents, 
said: 

Whether it be possible ever to make the rating of fire risks an exact 
science I leave to the theorists to discuss and settle; but I hold that 
no company has a moral right to live which is not prepared to assume 
responsibilities for the correctness of every rate which it promulgates, 
as being equitable to both stockholder and policyholder, such rates 
being so arrived at, that while the hazard remains constant, it will 
not be susceptible of material modification. I also contend that a 
competitive or non-board rate is a libel upon underwriting intelli- 
gence or integrity, in so far as it assumes that the original rate was 
made either in ignorance of the hazard, or was intentionally over- 
loaded. 

The purpose of the article in THE SPECTATOR entitled 
“Uniform Schedule Rating” was to point out a plan whereby 
the fire insurance business can be conducted intelligently, 
adequate rates for every risk be determined, and property- 
owners convinced that such rates are fair and equitable. Our 
suggestion is that a private corporation be organized to in- 
spect and classify all the risks in the country in accordance 
with a uniform schedule, and that insurance companies pur- 
chase such classifications, as they would buy their stationery, 
or the maps with which they now equip themselves. The 
classification of a risk would indicate the rate to be charged, 
and all risks in a given classification having similar exposures 
being charged the same rate, no propertyowner would have 
any ground to complain of being overcharged. There need 
be no agreement between companies that would offend 
against any anti-compact law; they would not be members 
of any association, compact or combination, but simply pur- 
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chasers of information essential to the intelligent conduct of 
their business. The data upon which to formulate a uniform 
schedule is now in the possession of the companies, and could 
readily be communicated to a private corporation. There is 
a trained corps of inspectors of risks now in the service of the 
companies that could be transferred at once to the same cor- 
poration, and, in fact, all the machinery for conducting the 
uniform schedule business is ready to hand. No company 
need have any pecuniary interest in such company, but it 
should be an independent concern, selling insurance informa- 
tion in substantially the same manner that commercial agen- 
cies sell information. Rates based upon a uniform schedule, 
such schedule being a compilation of the experience of insur- 
ance companies applied to existing conditions, would be un- 
assailable by propertyowners, by existing laws or future legis- 
lation. Such an organization would be a step in the direction 
of bringing the business of fire insurance up to the standard 
of an exact science, where it ought to be, instead of being left, 
as it is now, to the whims and eccentricities of individuals, 
each of whom has some special hobby to ride or interest to 
serve. 

In this connection we reprint the following timely para- 
graph from The Argus of Chicago: ; 


There seems to be a growing conviction in the minds of under- 
writers that the time has fully come for a better classification of risks 
in fire insuranceethan has heretofore been achieved. Under the ordi- 
nary conditions of transacting business a more accurate classification, 
based on the combined experience of a large number of companies, 
would be very desirable, but under the extraordinary conditions which 
now exist a scientific classification, capable of demonstration to any 
intelligent man, is much more desirable. The average citizen has 
been brought to honestly believe that rates are too high, and that the 
object of underwriters’ associations and compacts is to fix and main: 
tain an arbitrary rate, loaded for unreasonable profit. How can he be 
undeceived? The life insurance company, whose rate is practically 
the same for a given age as that of every other company, has little 
difficulty in satisfying any reasonably intelligent man that the mor- 
tality hazard belonging to the several ages, as demonstrated by more 
than a hundred years of actual experience, fixes the rate charged. In 
like manner, if the fire insurance companies could exhibit a table of 
“combined experience” with any one of a score of hazards as indi- 
cating the corresponding rate the exhibit would go far to undeceive 
the candid citizen. Whenever he finds that experience, not arbitrary 
agreement, determines the rate, and that boards are mainly for the 
purpose of formulating and holding level the rate, he will talk less 
about insurance trusts. No elaborate, technically profound classifi- 
cation, loaded down with a multitude of subdivisions, is wanted, ex- 
cepting as a working basis from which to construct a simple, under- 
standable classification for the public eye. It is not only worth 
while in fire insurance to be able to make a correct rate on a given 
class of risks, but of prime importance to be able to show the man 
who pays the premium why that particular class calls for the rate. 





SPECTATOR SURVEYS. 





IN AND ABOUT NEW YORK. 


From a local standpoint the last week has been a little more en- 
couraging as to premium receipts. Much of the business written 
under “break” conditions of 1898 was for a period longer than one 
year. Those expirations of fifteen and eighteen months are now 


coming around for renewal. In fact, between now and next spring 
there will be a considerable volume of business expiring, which, 
under new Exchange rates, is bound to bring in a fair premium in- 
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come. Just now, companies are beginning to feel the first effects of 
these early expirations. 

Managing Director Fritz Schroeder of the Aachen and Munich 
Fire Insurance Company arrived recently. 

It is stated that the Insurance Department at Albany will com- 
mence shortly a general examination of the United States branches of 
foreign companies. That of the Lancashire of Manchester, now in 
process, is merely a continuation of the one started in the early part 
of the year. 

One of the distinguishing features of General Manager Digby 
Johnson’s present visit to this country has been the entente cordiale 
which has been evinced among all companies without distinction. 
This sentiment has been fully reciprocated, and induced much favor- 
able comment. Only last week he, in company with Manager Litch- 
field, paid his respects to many of the principal American offices, 
calling personally upon the chief officials thereof. 

Since the close of the demoralization of rates and the formation of 
the Exchange, over thirty companies or associations have been ad- 
mitted into the State or entered the metropolitan field. This, either 
by way of direct competition or reinsurance. In addition to this a 

-large number of companies, passive or actually out of local business 
during “war” rates in 1898, have resumed writing at current figures. 
The struggle for premiums is therefore rather fierce, although the 
prospects for increased insurable values continue to be improved. 

Within the past year or two there has been exception taken by a 
certain bureau as to the electrical arrangements regarding a number 
of risks in New York and vicinity. One of the most important ex- 
ceptions has been that relating to the establishment of Ludwig 
Bros., 34 to 44 West Fourteenth street. Under the existing new 
management of this concern many improvements and changes have 
been effected, not the least important of which has been that apper- 
taining to matters of electricity. The equipment is now declared to 
be in a satisfactory condition. 

It is stated that a suit at law between parties prominent in the 
local insurance field will come to trial very shortly. 


The list of companies interested in a recent fire damage on a risk 
located up-town, quoted some offices not members of the New York 
Fire Insurance Exchange. It also revealed the fact that these par- 
ticular lines were placed not in accordance with the conditions ex- 
pressed in the brokers’ pledge, Class 2. 


The notice of dismissal given recently to some fifteen or more 
clerks in the employ of Jameson & Frelinghuysen, together with the 
announcement in a daily paper of the proposed retirement of the 
Broadway Fire Insurance Company, has given rise to some street 
talk. ; 


On Wednesday night, October 5, the directors and general man- 
ager of the Caledonian gave a dinner at the Waldorf-Astoria to the 
United States trustees and officers of the Caledonian and the directors 
of the Caledonian-American. Director Aikman acted as chairman, 
and speeches were made by General Manager Deuchar, Manager 
Post, Directors Fraser and Elphinstone, Trustee J. Kennedy Tod, 
W. R. Pray of John C. Paige & Co., and others. Expressions of 
satisfaction were made concerning the management of the company 
here and the loyalty of the agents. 


Fire losses for September, 1899, amount to $2,778,800. The aggre- 
gate for the first nine months in 1899 amount to $99,608,650, which is 
more than $10,000,000 above the losses of the same period in 1808. 


Broadway Fire, which virtually retired from active business a year 
ago, is expected to be placed in liquidation. 


New York Fire Insurance Exchange has promulgated the follow- 
ing rulings: 


Nos. 144-156 Green street, Brooklyn.—It is stated that policies have 
been issued on this building, James A. Jensen, assured, at less than 
tariff rates of seventy-seven cents net on the building and 1.12 
net on the contents upon the claim that risk is entitled to allowance 
for automatic alarm, although no automatic alarm clause is attached 
to the policies. Attention is called to the fact that no automatic alarm 
has been approved in this building, and that any policies written be- 
low the net rates named are in violation and should be either cor- 
rected or canceled at once. : 

Query Replies Without Company Signature—The manager has 
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on hand a reply to query slip No. 14, bearing no signature, and also 
two replies to the same query bearing personal signatures without 





indicating what company such signatures represent. Members will 
confer a favor by in all cases identifying their replies by attaching to 
their signatures the name of the companies from which such replies 
come. 

Renewals of Builder’s Permits.—It appearing that some offices are 
in the habit of allowing renewals of builder’s permits for such extra 
premium as would represent the difference between the original term 
and that which might have been charged for had the permit been 
taken out for the total time covered, the rate committee rule that the 
short rate rules set forth on page 37 of hand book apply to all short 
rate business, including builder’s risk. 

Branch Offices Not to Write Mechanic’s Tools.—Complaint being 
made that members are permitting their branch managers to write 
special policies on mechanic’s tools which are exempted from the 
ratings and rules in woodworkers and other establishments, as per 
rule on page 28 of hand book, the rate committee rules that such risks 
are not such as branch offices are permitted to write under the agree- 
ment. 

Rating of Apartment Houses Not Mandatory.—As there seems to 
have been some misunderstanding with reference to first paragraph of 
circular No. 63 regarding ruling recorded on page 23 of hand book, 
the rate committee gives notice that the ruling referred to is not 
mandatory, and that companies are at liberty to write risks of the 
classes referred to at minimum rates without waiting for specific rat- 
ings thereon. 


CHICAGO AND THE WEST. 

The past week has been principally of a holiday quality, Chicago 
having tried hard to adopt the atmosphere of the Sunny South in 
taking several days off even without the benefit of Dewey’s presence. 
Festival week in Chicago is not yet up to the Mardi Gras basis, but 
in course of time we may hope to change the marble heart beats of 
this community to the gentler and more frolicsome pulsations of the 
Latin races. 


Insurance affairs have therefore been quite inactive, except for the 
heavy thinking parts undertaken by agents in the field concerning 
the commission problem which confronts some of them, while there 
happen to be a few companies which have not yet applied for Unicon 
membership. 


The Ben Franklin of Allegheny for the second time in its life has 
decided to withdraw from Chicago business, and this move, following 
close upon the heels of the retirement of the Capital of New Hamp- 
shire from Illinois, caused great anxiety among the agents, who are 
still in doubt as to whether it is wiser to accept twenty-five per cent 
commission from a large company than to receive the same amount 
from a small company and let the large company retire. 


The Union managers are doing a good deal of quiet chuckling to 
watch the non-Union fellows do the squirming act at the present 
time. “The plan is permissive, not mandatory,” as Mr. Chard puts 
it. Brother Sawyer of Camp Point has nailed his eight theses to 
The Union door and asks: “Will you write me what I should do 
in the interest of all parties?” It is clear that Mr. Sawyer will have 
to be content with his fifteen per cent all around, unless his non- 
Union companies come to his relief by joining The Union. That’s 
where the chuckling comes in, as from the agent’s standpoint the 
tables are now turned and it is the non-Union company which is his 
enemy and the stumbling block to his making more money. 


Several high-toned agencies in Chicago have been fined for paying 
commissions to a broker not licensed by the association. It is said 
that the broker in question was willing to pay the association license 
fee but not the city license, and it is perhaps this case which has in- 
spired the recent move to amend the rules so as to hereafter admit 
brokers without requiring them to produce their certificates from 
the city. In these days of hostile legislation it is difficult to conceive 
how intelligent agents can look with favor upon the provocative plan 
of aiding brokers to swindle the city, as well as to swindle the honest 
brokers already admitted under the existing rules. 

The retirement of George G. Williams from the Western manage- 
ment of the Magdeburg is announced for November first. Mr. 
Williams is held in high estimation among the field men, and his 
future movements will be watched with interest. 

The independent adjuster is again in evidence as well as in bad 
odor. The well known Joseph Fish is seeking to induce the tobacco 
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men to file exorbitant claims for an alleged damage to goods in a 
fire-proof warehouse recently subject to a small fire, and there is a 
kick all along the line. 


BOSTON AND VICINITY. 

The Nassau Fire Insurance Company of Brooklyn, N. Y., has ap- 
plied for admission to Massachusetts. 

Senator George, the “insurance expert” of the Massachusetts legis- 
lature, made a magnificent failure in getting nominated for State 
Auditor, at the Republican convention Friday. In other words, he 
didn’t get there. Perhaps Friday is George’s unlucky day. 

After several weeks’ confinement caused by a severe fall, Henry C. 
Short, one of Boston’s most popular underwriters, is on the street 
again, and everybody is glad to see him. 

The superintendent of the Boston Protective Department, for 
August, reports insurance loss on buildings as $36,171; on contents, 

23,081; total, $59,252; total loss, $64,879. 

Special Agent Hill of the Imperial, London, and Special Agent 
Lord of the Firemens of Newark, have been elected members of the 
New England Insurance Exchange. 

President John B. Cornish of the New England Insurance Ex- 
change, George W. Eastman, chairman of the Haverhill committee 
and C. H. Wilkins, chairman of the boot and shoe committee of the 
Exchange, were guests at the firemen’s muster in Haverhill the past 
week. 

Representative Robert Luce of Somerville, who was a member of 
the insurance committee of the legislature last year, has been defeated 
in the convention for renomination. It is, however, believed that if 
he runs independently he will be re-elected, just the same. Mr. Luce 
was one of the most efficient members that the insurance committee 
has had for many years, possessing unbiased judgment and knowl- 
edge fitting him for the position. 

Several directors of the Caledonian Insurance Company of Scot- 
land, accompanied by Charles H. Post, United States manager of 
the company, were the guests of John C. Paige & Co., the Boston 
managers of the company, the past week. At the dinner at the Wal- 
dorf-Astoria in New York, on Monday, among those present was 
W. K. Pray of John C. Paige & Co., Boston. 

Life and Casualty Notes. 

In spite of the “open door” which the labor fraternal insurance 
bill passed by the last legislature affords to renegade life insurance 
and swindling schemes of all kinds without fear of interference as 
leng as the law is in force, no one has taken advantage of its pro- 
visions, as yet. It would be for the interests of the public and honest 
life insurance if some unscrupulous person would begin operations, 
for it would materially aid in the repeal of the law the coming winter. 

C. W. Gilbert, cashier of the Boston office of the Hartford Life 
Insurance Company, has been appointed general agent of the com- 
pany at Lynn. William Jones succeeds him as cashier in the Boston 
office. 


NOTES FRO? PHILADELPHIA 


September was an exceedingly quiet month both for business and 
news. Fires kept up at such a pace that the losses for the first nine 
months of 1899 show an increase over the entire year of 1898 of about 
$588,900. October renewals are coming along slowly and new busi- 
ness is a scarcity of the rarest character. Few companies are re- 
tiring from this city and quite a number of new ones are making their 
appearance, placing their agencies usually in the hands of the most 
active agents with the result that we have a continual vigorous bid 
for premiums, and the older companies suffer the greater loss of in- 
come. During the constant assaults upon underwriters association, 
the Philadelphia Board can congratulate itself upon the evident 
smooth road it is running on. The association to-day stands stronger 
than ever before in its existence. 

Owing to the recently enacted laws prohibiting outside reinsurance, 
the large line companies are using their “pruning knives” with marked 
effect upon large risks where policies of any size are now taken, while 
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heretofore when an agent asked for the ordinary size line he was 
given the “merry ha-ha.” 

Thomas C. Foster, resident secretary of the North British and Mer- 
cantile, has been appointed agent of the National of Ireland. Mr. 
Foster also represents the Commercial Union of New York. 

Stokes & Packard also receive an agency of the National of Ire- 
land with an independent line. This young, progressive fim also 
represent Commercial Union of New York, Citizens of Missouri and 
Merchants of New Jersey. 

Stone & Mathews announce their appointment as sole agents of the 
North German of New York. This firm represents a number of 
other good companies. 

C. A. S. McClellan, formerly with Johnson & Higgins and lately 
fire manager of the United States Lloyds in New York, has opened 
an office in this city representing the Patriotic of Ireland and Eastern 
Counties of Hull. Mr. McClellan will conduct a strictly surplus busi- 
ness for the above companies throughout the United States. 

W. P. Mifflin, who leaves the Fidelity and Casualty, becomes 
manager under Johnson & Higgins of the liability department of the 
Frankfort Marine, Accident and Casualty Company, vice H. G. Ma- 
gargal, resigned. 

Billington, Hutchinson & Co. have been appointed managers of the 
United States Casualty of New York, vice Malcome & Sheldon, re- 
signed. The firm also becomes manager of the Union Casualty plate 
glass department, vice J. W. Donahue, resigned, who goes to Bos- 
ton in the office of the United States Casualty. 

T. A. Richardson resigns as city agent ofthe Travelers. Consider- 
able interest is manifested in Mr. Richardson’s successor. 

Clarence E. Potter, secretary of the Spring Garden, is visiting the 
West in the interest of his company. He will go far as Denver. 








CORRESPONDENCE. 


ALBANY. 


[FROM OUR OWN CORRESPONDENT. ] 


Since the report of Superintendent of Insurance Louis F. Payn on the 
affairs of the Mutual Reserve Fund Life Association of-the city of New 
York, ther@ have been no further developments in the matter. It will be 
recalled that at the time the report was made public a copy of it was 
transmitted by Superintendent Payn to Attorney-General Davies, pursuant 
to the provisions of section 207 of the insurance law. As the Insurance 
Department had declared the association solvent, its course in forwarding 
a copy of the report of its examination to the State’s legal adviser was 
construed to indicate that it considered that the association was either 
exceeding its powers or else was conducting business fraudulently, which 
conditions are not believed to exist by the association’s friends. If the 
Attorney-General were to take this view of the case, nothing would re- 
main for him to do save to apply to the Supreme Court at a special term 
therof for an order requiring the officers of the corporation or association 
to show cause why it should not be restrained from continuing to transact 
business. Just what Attorney-General Davies’ judgment in the case is, 
however, has not been disclosed thus far. He has had the matter under 
advisement since September 18, the date on which Superintendent Payn 
transmitted a copy of the Examiner’s report to him, but announces that 
as yet he has not reached any determination as to what action he shall 
adopt. In view of the delay had in progressing the matter to some 
definite stage, so far as relates to the Attorney-General’s department, 
there is naturally much speculation being indulged in about the State 
departments designed to account for the existing situation. It may be 
said, on behalf of the Attorney-General, that he announces that he has 
been devoting considerable time to a consideration of the subject, but 
that he has not been able to satisfy himself thus far just what course he 
ought to follow. Lack of action by the Attorney-General can be con- 
strued as in favor of the Mutual Reserve Fund Life Association. 

Albany, October 11. LANCASTER. 





NEW ORLEANS. 


[From OUR OWN CORRESPONDENT.] 


A letter received from Parker, Speed & Co., one of the leading local 
agency firms of Monroe, La., by the local board this morning gives the 
news that they had resigned the agency of the Niagara at that point, on 
account of insistence of signature to the fifteen per cent commission 
pledge, and further states that they would give us their support by re- 
signing the agency of any other company taking same action. Thus the 
fight has extended outside of New Orleans in this State, and the meeting 
of the association will be compelled to take some action in the matter, or 
it will lead to complete demoralization in this section. This is not a 
fight against the companies, as some seem to think, but, from the best 
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information obtainable, is simply a determined stand taken to bring about 
good faith and practices in Louisiana on the part of all concerned. 

The American Bonding and Trust Company of Baltimore has recently 
completed entry into this State, and with a strong local board of directors, 
composed of H. Laroussini, capitalist and real estate owner; W. E. Huger, 
receiver of the Mutual National Bank and a leading stock and bond 
broker; John McGraw of Morris McGraw Woodenware Company, Ltd., 
and William C. Dufour, late lieutenant-colonel Second Louisiana Regiment, 
and a leading young attorney, will make a strong bid for business in this 
State. The company has appointed Adolphe Rocquet, one of the promi- 
nent young agents here, as resident secretary and general agent for 
Louisiana, and Dufour & Dufour as attorneys. Mr. Rocquet already con- 
trols a good fire business as representative of the Hanover, Milwaukee 
Mechanics, United States and Lafayette. 

In the death of Edward B. Wharton, which recently occurred, this city 
loses one of its brightest and most popular young life insurance men. 
“Ed.,” as he was known to every one, was popular with all classes and 
in all circles, writing a big personal business for the Equitable, and his 
loss will be felt not only by the company, but by his many friends here. 

Among those who will attend the special meeting of the Tariff Associa- 
tion in Washington will be Ferd Marks, C. B. Stroudback, P. F. Pescud 
and others of this city, who leave here to-morrow evening. 

The Frankfort Marine, Accident and Plate Glass Company, which re- 
cently entered this territory with S. Henderson’s Son & Co., Ltd., as 
general agents for Louisiana and Arkansas, is doing a large business and 
rapidly becoming popular with both agents and insured. This firm also 
represent the Washington Life in the same territory and rank as among 
the largest agencies of the company, in point of business written, in their 
field. IRREGULAR. 

New Orleans, October 7. 





OHIO. 


[From OuR OWN CORRESPONDENT.] 

Superintendent Matthews has issued a circular letter to the people of 
Ohio, in which he names all the companies and associations authorized to 
do business in Ohio, and warns the people against insuring in unau- 
thorized companies, against which the laws do not protect them in case 
of loss. 

The old and well known insurance agency of W. A. McFarlin of Ports- 
mouth has been secured by the firm of Hutchins & Hamm. Mr. McFarlin 
died a few weeks ago.. Wells A. Hutchins, one of the members of the new 
firm, is a prominent attorney. 

J. B. Meech of Doylestown has been succeeded in the insurance business 
by George Jackson. 

The North American Accident has appointed W. V. Harper of Toledo as 
special agent. 

Matters at Toledo have assumed a very quiet condition, and it is 
assumed that all is lovely in the Frog City. 

Col. H. H. Prettyman of the Provident Savings attended the Dewey 
reception as a member of Governor Bushnell’s staff. 

It is said that Cleveland will soon be rated by Cochran’s bureau. 

London, Ohio, has a fire-bug. Companies doing business there should 
investigate. 

It is reported by special agents visiting Cincinnati that affairs there are 
in a critical condition so far as the stability of the local board is con- 
cerned, and it would not be a surprise if a rate war should break out at 
any time. It seems that the outsiders have been securing some very 
desirable business at the expense of the board members at cut rates, and 
as a result those members are growing very much dissatisfied. The man- 
agers of the London and Lancashire, the Firemans Fund and some others 
are being importuned to have their agents join the board, and unless they 
can be induced to do so it is hard to tell where the matter will end. The 
fight there between the Royal and Continental also continues unabated. 

A.‘N. Evans, special agent for the Equitable Fire and Marine, has had 
Pittsburg and Western Pennsylvania added to his territory. He paid a 
visit to the home office last week. 

J. A. Cruikshank, a prominent Cincinnati insurance man, lectured at 
the Economic Club there last week, on the “Philippine Islands.” He spent 
three months there some time ago. 

Cincinnati had a million dollar fire last week, the Big Four freight depot 
and a lot of freight being destroyed. 

The Security Mutual Life of Binghamton, N. Y., has been admitted to 
Chio to do business as an old line company. 

General Agent U. S. Grant of the Union Central Life died suddenly at 
the Hotel Berry, in Athens, Ohio, last Sunday morning. Mr. Grant suc- 
ceeded his father as general agent of the company for Southern Ohio and 
part of West Virginia, and his headquarters were at Pomeroy. 

The Bankers Life of St. Paul, which has been doing business on the 
assessment plan, has complied with the stipulated premium laws of Ohio. 

Columbus, Ohio, October 7. oO. M. C. 








COMMUNICATIONS. 


No Longer Connected With the [innesota Department. 


STATE OF MINNESOTA, 
DEPARTMENT OF INSURANCE, 
St. Pauu, September 30, 1899. 


[To THE EDITOR OF THE SPECTATOR.] 

Your communication of the 11th inst. received, stating that you had re- 
ceived a communication from one A. Dickson Henderson, inclosing a copy 
of The Insurance Budget, and asking if we deemed it proper that this per- 
son should use the official letter heads of the Department of the State of 
Minnesota to further a private business enterprise. 

In reply thereto, will say that A. Dickson Henderson was employed in 
this Department as an accountant, not as an editor. It was entirely with- 
out my knowledge or consent. I will further state that Mr. Henderson at 
present is in no way connected with this Department. Yours very truly, 
J. A. O'SHAUGHNESSY, Insurance Commissioner. 
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INDUSTRIAL INSURANCE. 





{Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in connection with industrial insurance.] 

—Geo. H. Smith has been promoted to an assistancy in the Metropoli- 
tan’s Malden (Mass.) district. 


—Charles J. Kaltmeyer has been made superintendent of the Metro- 
politan’s Wichita (Kan.) district. He was formerly an assistant. 


—The Home Life of America, having headquarters at Wilmington, Del., 
is paying up its capital, and will probably enter Pennsylvania early in 
1900. 

—C. J. Herbert has assumed charge of the Metropolitan’s Chattanooga 
(Tenn.) district. He was formerly superintendent of the company’s 
Knoxville district. 


—H. G. R. Schwarzkopf, who recently resigned the superintendency of 
the Prudential’s Detroit No. 1 district, has been succeeded by E. H. Riley, 
formerly superintendent at Lafayette, Ind. 


—James S. Holmes, superintendent of the Metropolitan’s North St. Louis 
district, has been given the position of chief supervisor for Ohio, Indiana 
and Michigan. His successor at St. Louis is Superintendent W. E. Arens- 
meyer of Buffalo. 


—The Prudential’s Lafayette (Ind.) district is now in charge of Edward 
Noonan, formerly superintendent of the Lima (Ohio) district, where he 
will be succeeded by A. D. Hildreth, formerly an assistant in the Colum- 
bus (Ohio) district. 


—E. M. Torrens, who has been superintendent of the Prudential’s 
Springfield (Mass.) district for the past five years, has resigned, to accept 
the superintendency of the Metropolitan’s district at Watertown, N. Y. 
His successor at Springfield is W. A. Kelly. 


—The examiner from the Ohio Department, who has just finished an 
examination of the Western-Southern, finds that the company is in a very 
flourishing condition, and reports that its premium receipts are almost 
certain to reach the $1,000,000 mark within the next three years. 


—M. W. De Waters, who has for the past two years been superintendent 
of the Metropolitan’s district at Haverhill, Mass., was recently transferred 
to Buffalo. Before leaving for his new field he tendered a farewell banquet 
to his former associates, who presented him a number of handsome tokens 
of their esteem. 


—John F. May, a former employee of the Metropolitan Life and the 
Life Insurance Company of Virginia, claims that these companies have 
conspired to prevent him from obtaining employment by “blacklisting” 
his name, and he has commenced action in the courts at Washington, 
D. C., to recover $19,500 damages from the “conspirators.” 


—F. G. Harvey, superintendent of the Metropolitan Life at Pough- 
keepsie, N. Y., is having an excellent year in all departments. He made a 
brilliant record in Detroit as assistant, and was transferred to his present 
post in the same capacity, where he continued his good work, and was 
placed in charge of the district as superintendent in March of the present 
year. He is working thirty agents and five assistants, has a debit of 
about $800 and an average record for collections of ninety-eight per cent. 


—At a meeting of the Ohio Prudential Superintendents State Associa- 
tien, held last month at Toledo, the following resolution was unanimously 
adopted: 

Resolved, That this association will, to a man, return to our respective 
districts determined to help our able leader, Henry Bohl, a gentleman to 
whom we all owe much for his able assistance and advice at any and all 
times, and of whose ability and fitness for his position there is no ques- 
tion, to bring Ohio up during the balance of this year to a place she has 
never attained before. 

—Colonial Notes: Agent W. H. Cruser of the Toms River district suc- 
ceeds his former assistant manager, A. N. Sparks, who has been trans- 
ferred to Trenton—a larger field.—William H. Smith, formerly an agent at 
Jersey City, has been appointed to the position of assistant manager at 
Trenton.—Owing to the excellent record made by Agent Smith A. Bullock 
at Elizabeth, N. J., he has been promoted to a detached assistant manager- 
ship for Rahway and Perth Amboy.—Edward Kiger has been appointed 
assistant manager, and Benjamin P. Fennemore, acting assistant manager 
at Atlantic City—The detached district of Atlantic City has been sepa- 
rated from Camden, and Robert G. Stilwell, for so long a time in charge 
as assistant manager, has been promoted to a managership in full.—All 
previous records of the company have been eclipsed for the month of 
September, and the business is still rapidly increasing. 

—Henry Bohl of the Prudential, who has his headquarters in Columbus, 
Ohio, recently started on a two weeks’ tour through Indiana. He was 
presented with a handsome gold-plated ink-stand by the Covington (Ky.) 
staff when he addressed them, although they are not in his district. Mr. 
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Bohl announced the following appointments and promotions in the Pru- 
dential’s force: E. H. Riley, Lafayette, Ind., transferred to Detroit No. 
1; James Kendall, one of the Sun’s good men, appointed as superintendent 
at Anderson, Ind.; E. Noonan, Lima, Ohio, transferred to Lafayette; A. 
D. Hildreth of Columbus, promoted to superintendency at Lima; Sylvester 
Steger, promoted to assistant at Columbus; R. L. Hooper, promoted to 
assistant at Chillicothe, and A. M. Thatcher, made assistant at Sidney. 
Superintendent J. Morley of Indianapolis No. 2 has been granted a month’s 
leave of absence on account of illness, and Inspector Thomas S. Husk is 
now in charge of the office. The week commencing October 16 will be 
known as “special ordinary week’’ in Ohio. Indiana will have two this 
year—‘‘Baker week”’ and ‘‘Bohl week.’’ 








NEWS OF THE WEEK. 





Western Union Affairs. 


CONDITIONS in the Western Union have remained about the same as at 
thig time last week. Some managers have sent out circulars to their 
agents and others have advised them through their special agents. Non- 
Union managers seem to be holding off to see what the result will be on 
their business before taking any definite action. Most agents of non- 
Union companies have received circulars urging them to stand by the 
companies they already represent, and warning them that the increase in 
commission is only temporary. The National Standard and Assurance 
Company of America have applied for membership. Thomas Peters, 
manager of the Greenwich at Atlanta, has joined for Kentucky and Ten- 
nessee, and it is expected that J. T. Dargan of the Imperial, and Clarence 
Knowles of the Pennsylvania will soon follow. Owing to complications 
involved in delaying his application for three months, Secretary McBain 
of the Grand Rapids will join at once. Manager Halle of the Germania 
says that now The Union has adopted methods by which the Germania 
has been operated in the past, he sees no reason why he should not join, 
and his application is looked for at an early date. Manager Lermit of the 
Northern has sent inquiries to leading agents as to the advisability of 
that company joining, and has offered a graded scale of commissions with- 
out conditions. Adolph Loeb & Son, managers of the North German and 
Trans-Atlantic, have sent in their resignation on account of fear of further 
litigation in anti-compact States. This somewhat complicates matters, 
as agency lists containing these companies have been approved. 

At present, the question demanding the most attention is the question 
of separation. The Glens Falls has offered graded commissions to agents 
in Ohio, but does not require separation, although a member for that 
State; the Lancashire has offered Nebraska agents graded commissions 
without restrictions, and the Phenix of Hartford has offered the same to 
mixed agents in Iowa. Agents and non-Union companies threaten con- 
spiracy and anti-trust suits, and the Illinois Secretary of State is requir- 
ing fire companies to sign affidavits that they are not members of pools, 
etc. This action is said by managers to be due to a lack of comprehension 
of the new movement. The new governing committee has been organized, 
with Warren F. Goodwin chairman. A reasonable length of time will be 
given to answer for alleged violations, in failure of which they will be 
turned over to the grievance committee. There is still some discontent 
because Kentucky and Tennessee are not to be exempted from the graded 
commission separation rule. Many managers believe that as matters were 
operating with comparative smoothness under the Kentucky and Ten- 
nessee Board supervision, it would have been better to leave them as 
they were, and not to make a change which may prove disastrous to com- 
panies and agents alike. The outlook for The Union is brighter than it 
has been for some years, and certainly a vast improvement over the 
prospects preceding the Niagara meeting. 





Underground Insurance. 
RECENT losses have exposed the fact that considerable underground busi- 
ness is being done in New York State by the Patriotic of Dublin, Ireland, 
and the Eastern Counties of Hull, England. This matter was brought into 
prominence last April by an opinion given by the Attorney-General to 
Superintendent of Insurance Payn, in regard to placing insurance on the 
Erie Railroad through Johnson & Higgins in unauthorized companies. 
Attorney-General Davies cites as a precedent the decision in a California 
suit, in which Johnson & Higgins were also involved. The law provides 
that when a sufficient amount of insurance cannot be obtained in author- 
ized companies, such insurance may be placed in unauthorized com- 
panies in compliance with the statutes, as found in section 137 of the 
insurance law of New York State. Johnson & Higgins did not comply with 


this law, and notwithstanding their claim that in placing the entire line 
on the Erie Railroad property, they acted as agents of the insured, and 
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not as agents of the companies, such claim is a mere subterfuge to escape 
the intent of the law. To quote from the opinion referred to before, the 
Attorney-General says: 

If this transaction is not one of those which the law is intended to pro- 
hibit, it is difficult to see why these unauthorized companies and others 
acting through brokers in this State, who claim to be the representatives 
merely of the insured and not of the insurers, may not do an unlimited 
amount of business in this State, and the purpose of the law be entirely 
annulled. 

The Attorney-General further states that it is clear that Johnson & Hig- 


gins in procuring policies in which none of the negotiations preceding the 
issuing of them was conducted by the principals, the insurers and the in- 


sured, must have acted as agents to both parties. This opinion clearly 
puts any person acting as agent in procuring policies in unauthorized 
companies in a position amenable to the law of New York State, whether 
acting as agent for the insured or insurer, except in compliance with 
section 137 of the law. 





Mutual Reserve’s Offer to Old Policyholders. 
UNDER date of October 2, the Mutual Reserve Fund issued the following 
circular letter to policyholders of the fifteen-year class, giving them an 
opportunity to convert their assessment certificates into regular legal 
reserve contracts: 

Since July 1, 1899, all business written by this association has provided 
for the accumulation and maintenance of a reserve equal in amount to 
that required of level premium companies. Now that sufficient time has 
passed so that the entire staff of the association is acquainted with the 
workings of the new plans, it is proper to offer to former members the 
opportunity to exchange contracts which do not provide for such a reserve 
to the form that does so provide. 

Had a present member originally insured under the present whole-life 
plan of the association he would have paid a certain premium based on 
age of entry and have accumulated a certain reserve, the amount of which 
is determinable from the original date and age of issue. This reserve he 
could have borrowed, the policy affording ample security for the loan. 
The association will utilize this fact—common to life insurance—to per- 
mit him to change to the plan at the present table rate for his original 
age at entry, upon his giving a note, as a lien against his policy and any 
surplus or dividends thereunder, for the amount which would have 
accumulated, as a reserve at the time of change. This note will bear in- 
terest at the rate of five per cent per annum. No medical re-examination 
will be required. If the member desires he can pay in cash the amount of 
the required reserve, or by a small annual addition to his premium he 
can provide for extinguishing the loan within a number of years equal to 
that of his membership at the time of change, each completed year making 
a proportionate reduction in the amount of the loan, and, consequently, 
in the annual interest. 

If any member desires to pass a medical examination and place his in- 
surance upon attained age, thus avoiding the lien incident to the plan 
above outlined, the privilege will be accorded him of paying seventy per 
cent of his premium in cash and the balance in a premium note, bearing 
interest at the rate of five per cent per annum, against which future 
dividends may be credited. 

Either plan is simple, scientific and equitable. The reserve to be main- 
tained is that required by law under level premium insurance and that 
which the law pronounces sufficient to maintain premiums level through- 
out life. It places all members on an equality, for those newly admitted 
will have accumulated within the same number of years of insurance the 
reserve to be provided by note by the old members of corresponding age. 
It will give to present policyholders, under a contract calling for the main- 
tenance of the most stringent reserve known to law and possessing every 
advantage known to modern life insurance, membership in a live, active 
institution, which is writing a healthful amount of new business at ample 
rates. The offer is to the advantage of every member who holds one of 
the old forms of contract, and should be generally accepted. 

(Signed) Gro. D. ELDRIDGE, Actuary. 





American Life Insurance Companies in Germany. 


By JOHN A. MCCALL. 

A recent event, which deserves more than passing notice, is the visit 
to this country of a commission sent in behalf of the Minister of the In- 
terior for Prussia, to investigate the methods of business and the general 
condition of certain American life insurance companies. This is the first 
instance in which such a commission has ever been sent to the United 
States in behalf of a foreign government, and it contains a suggestion 
with regard to commercial questions that arise between governments so 
far-reaching that the President of the United States quickly recognized 
the possibile significance of it, and repeatedly expressed his deep interest 
in the issue of the commission’s work. 

Four American companies have first and last been involved in the 
action of the Prussian government, including the three so-called “giant 
companies’”’ in New York city—the New York Life, the Mutual Life, and 
the Equitable. As the business on the books of these three companies 
alone probably now exceeds $3,000,000,000—or about one-half of all the 
business in force in all American companies—the importance and far- 
reaching effects of the work of the Prussian commissioners can be readily 
understood. 

In passing upon the condition and methods of business of the New 
York Life, the Mutual Life, and the Germania, as the commissioners did 
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by the request of those companies, they were practically criticising a 
great American enterprise, and their conclusions will necessarily have an 
important bearing upon the future. It is proper to add right here that the 
Equitable Life was not examined by the commissioners because it has 
never asked for a renewal of the concession which it voluntarily sur- 
rendered some years ago. 

After completing their labors, the commissioners returned to Berlin, 
and their reports will be submitted to the Minister of the Interior for his 
final action. It is quite possible that their detailed report will remain a 
part of the records of the Interior Department, and will never be given 
to the public. The character of their work, however, has been somewhat 
indicated in recent publications. 

It will be of interest to notice some of the rulings of the Prussian 
Bureau of Insurance, which had most to do with the retirement from 
Prussia of the three great American life insurance companies, and with 
bringing about the present condition of affairs: 

1. A life insurance company shall not hold stock in a private corpora- 
tion. 

2. A life insurance company shall limit its total management expendi- 
tures to a sum not in excess of the loading provided for expenses in its 
premium income. i 

3. A life insurance company issuing policies in which a division of sur- 
plus is deferred beyond the second year shall so keep its books that it can 
know how much of its total surplus (so called) is derived from the poli- 
cies issued in each year, and these amounts must be shown as liabilities 
in its reports to the Prussian Minister of the Interior. 

In order to make these rulings clear, it is necessary to explain that life 
insurance policies are usually paid for by premiums which fall due an- 
nually, or more frequently than once a year, at specified dates. These 
premiums must, of course, be sufficient, when accumulated with com- 
pound interest, to enable the company to pay the sums insured under the 
policies as those policies mature, and in addition to this they must pro- 
vide for the expense of managing the company. An elaborate mathe- 
matical calculation, taking into account the probable annual mortality of 
human beings and the probable rates of interest to be realized on per- 
fectly safe investments in the future, is necessary in order to determine 
the former amount. As thus determined it is called the ‘‘net’? premium 
or ‘“‘pure’”’ premium. The actual premium payable by the policyholder is 
equal to this net premium, together with an addition, as already ex- 
plained, to cover the cost of administration. This addition is technically 
termed the “‘loading’’ of the premium. As it is impossible to predict with 
perfect accuracy the future rate of mortality and the future rate of in- 
terest, it is, of course, necessary, in order to make life insurance abso- 
lutely safe, to charge a premium somewhat higher than that which will 
be actually required for the payment of claims and cost of management. 
The whole of this extra charge, in the case of a mutual life insurance 
company, is returned to the policyholders in the shape of dividends. Be- 
fore being allocated to individual policyholders as dividends, it is carried 
on the books and published to the world as “‘surplus.’’ While all mutual 
companies divide up amongst their policyholders the entire overplus of 
premiums, as above described, there is much difference as to the manner 
of division. Companies vary in regard to the degree of fairness observed 
as between different sections of policyholders, in their division of sur- 
plus, and it must be said that in this respect American companies are, 
as a rule, superior to European companies. There is also a variation as to 
the time, or times, in the history of a policy when dividends are allo- 
cated. In some policy contracts small dividends are paid to the policy- 
holder year by year, so that he gets back the overplus of his premium 
almost as fast as he pays it, but has not the opportunity of availing him- 
self of the special financial advantages possessed by a large company for 
investing money in the most profitable way consistent with absolute 
security. The more popular plan, and that followed by the three great 
American companies in the most of their policy contracts, is to accumu- 
late these dividends for the benefit of the policyholder for a specified 
number of years, selected by him in advance. These dividends are then 
paid either in cash or in the form of future insurance or annuity benefits, 
at the policyholder’s own choice, according to a system of options which 
the companies have devised in order to suit the convenience of policy- 
holders under all sorts of changed circumstances that may have taken 
place, in the interim, in their family or business affairs. 

It may be said, perhaps, that the above rulings of the Prussian In- 
surance Bureau are rather of the nature of regulations than of principles, 
but there is a principle behind each rule. In the case of stocks, the prin- 
ciple is security. While some stocks may be better than some bonds, 
yet bonds are a first lien, and stocks a second lien; the income on bonds 
is fixed, while that on stocks varies with the prosperity of the issuing 
company. Bonds, as a class, furnish better security and a more uniform 
rate of income than stocks. This principle is recognized in the law 
which forbids our savings banks to invest in stocks. Moreover, the hold- 
ers of stocks are the managers of the corporations issuing them, and in 
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some instances they carry a double liability, as, for example, in the case 
of the stock of a national bank. 

The question of expenses is one that has been often discussed by life 
underwriters. The question is one, too, on which there is current a great 
deal of misinformation. Whether or not the expenses of any life company 
are too high is not absolutely proved by its expense ratio. If the com- 
pany has ability and vigor in its management, and does a very large new 
business, the expense ratio will be high. It is to be borne in mind— 
though it is not creditable to human nature—that a demand for life in- 
surance does not exist among the public at large to any considerable ex- 
tent until it is aroused by energetic solicitation on the part of an army 
of canvassers organized by life insurance companies. These canvassers 
can command high pay for the ability and energy which are needed in 
order to persuade men to take out life insurance, and the pay is naturally 
dependent in the main on the payment of the first premium. There are 
other expenses, such as the cost of medical examination and personal in- 
spection of risk, connected with the beginning of a policy that do not 
occur in its subsequent history. Hence, a large new business means a 
high expense ratio, even though the new business is secured on a basis 
which will make it ultimately very profitable to the company. On the 
other hand, the expense ratio in a company may really be very large when 
it seems very small, simply because such a company does a small busi- 
ness, but at an extravagant cost. Under which of these two classes any 
given company comes might, perhaps, be a matter on which opinions 
would differ, and a regulation, particularly by a foreign government, 
which provides that the expense ratio must not represent a total expendi- 
ture in excess of the loading provided in the premium income is certainly 
not an unwise or an unreasonable requirement. It is not unreasonable 
because it practically does not interfere with the energetic transaction of 
business, and it is wise because it is safe. 

A regulation which requires that accumulated surplus (so called) shall 
be carried as a liability is intended to secure a fair and equitable dis- 
tribution of it amongst policyholders, from whose contributions it is de- 
rived. When surplus has been once ascertained and assigned, beyond 
question it should become a liability to be paid at the maturity of policies, 
and it should not remain an undefined sum which may be drawn upon 
for other purposes. This regulation certainly is in the interest of indi- 
vidual rights and equities, and precludes the misapplication of surplus 
funds. 

A word as to the desirability of foreign business for an American com- 
pany: While we believe that our own is a favored land in most respects, 
some of our life insurance companies long ago discovered that the condi- 
tions of life abroad among the insuring classes, especially in Europe, are 
quite as favorable as they are in the United States. We are sometimes 
disposed to think that we are the only progressive people, which, of 
course, is a mistake. People in Europe have been working at eco- 
nomic and sanitary problems much longer than we have, and, in general, 
the conditions which insure security to life and stability to property there 
are quite equal to those which exist in this country. Moreover, business 
can be secured at a lower expense, and—a most important consideration— 
once obtained, it is more persistent than in this country, and in the end 
equally profitable. A large and widely distributed membership well 
selected must necessarily give the best and most uniform results in life 
insurance. 

Let us for a moment look upon the amount of foreign business, which 
each one of the three great American companies has upon its books, as a 
company by itself. At the close of 1898, the total foreign business in 
force in the “‘thrge giants’’ aggregated $637,700,000, about twenty-two per 
cent of their entire business. One-third of this total, $212,560,000, is the 
average amount of the business in force in each of these three companies 
in foreign countries. Out ef 395 life companies in existence in the entire 
world, only five companies, excluding the ‘‘three giants,’’ have a total 
volume of insurance in force greater than the foreign business of any one 
of the “‘three giants’ alone. On the Continent of Europe there are 190 
companies, and only one approaches $212,000,000—the Gotha, and that 
falls short of it. Out of ninety-two companies in Great Britain, only one— 
the Old Prudential, the great industrial company—exceeds the above 
figures. The great Australian company—the Australian Mutual Provident 
—approximates the above figures, but does not reach it. In the United 
States there are only four companies outside the three under discussion— 
viz.: the Metropolitan, the Prudential, the Northwestern, and the Mutual 
Benefit—whose total figure surpasses $200,000,000. The foreign business 
of the American companies has been built up in less than thirty years; 
while the average of British life companies is sixty-four years, and that 
of the Continental companies forty-six years, and that of other American 
life companies forty-four years. Tlfese figures not only prove the ex- 
traordinary growth of the foreign business of the three great American 
companies, but are fruitful in suggestion, as to both its present and its 
future possibilities and value. 

To these considerations should be added the advantage to an American 
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company of having an independent audit of its books and a review of all 
its methods by experts of other nations interested at the same time in the 
immediate protection of the policyholders in their respective countries. 
The examination made by such men, and the reports required annually 
by their governments, bring added security to our own people, for obvious 
reasons. 

I believe, therefore, that the requirements of Prussia, without reference 
to whether any of our companies are readmitted to that country or not, 
will in the near future be recognized as wise and as most beneficial to 
life insurance everywhere. It is to be hoped also that the precedent es- 
tablished in this action by the Prussian government will show the way 
to a better method of settling other commercial differences.—Harper’s 
Weekly. 





National Association of Local Fire Insurance Agents. 


THE following standing committees of the National Association of Local 
Fire Insurance Agents have been appointed: 


Executive Committee.—A. H. Robinson, Louisville, Ky.; A. M. Weil, 
Evansville, Ind.; J. Gano Wright, Cincinnati, Ohio; C. P. Whitney, Chi- 
cago, Ill.; W. B. Flickinger, Erie, Pa.; J. L. Dean, Opelika, Ala.; Stuart 
Harrison, Fort Worth, Tex. 

Grievance Committee.—Merwin Jackson, Toledo, Ohio, and the first vice- 
presidents of State Associations. 

Committee on State Organizations——H. N. Pinkham, Portland, Maine, 
and the secretaries of State associations. 

Committee on Legislation.—Myer Cohen, Washington, D. C.; C. B. Perry, 
Keene, N. H.; H. E. Palmer, Omaha, Neb.; J. A. Waterworth, St. Louis, 
Mo.; S. R. Birchard, West Bay City, Mich.; Thomas Baker, Jr., Fargo, 
N. D.; Julius Strauss, Richmond, Va.; James Southgate, Durham, N. C. 





Anti-Rebate Compact. 


THE life insurance companies which signed the anti-rebate compact in 
1895 have received the following letter from the referee: 


OFFICE OF THE REFEREE, 
10 Wall Street, 
NEW YORK, October 4, 1899. 
The anti-rebate pledge signed by the life insurance companies, dated 
October 12, 1895, provides, in the tenth section, for a meeting to be called 
by the referee, on the written request of five companies. That request 
having been made by five of the companies, in writing, the referee calls 
a meeting of all the companies which have signed the anti-rebate pledge, 
to be held in the city of New York, at the home office of the Metropolitan 
Life Insurance Company, 1 Madison avenue, on the 18th day of October, 
at 3 o’clock P. M. (Signed) T. B. REED, Referee. 





The Insurance Year Book for 1899. 


THE two volumes of The Insurance Year Book constitute a most valuable 
addition to the library of this Department, and are in daily use, giving 
information which it would be very difficult to obtain from any other 
source.—Ed. T. Orear, Superintendent of Insurance of Missouri. 

These books are a fund of information on insurance topics.—Frank F. 
Merriam, Auditor of State of Iowa. 

The two volumes of The Insurance Year Book are invaluable in the 
Department.—John C. Linehan, Insurance Commissioner of New Hamp- 
shire. 

These books are exceedingly valuable to this office, and we esteem them 
as among the prize collections in our library.—E. B. Craig, Insurance 
Commissioner of Tennessee. 

We are pleased to have this addition to our office library, 4nd assure you 
that The Year Book is frequently referred to for information in connec- 
tion with our work.—Charles C. Fleming, Secretary South-Eastern Tariff 
Axzsociation. : 

We appreciate the value of this publication and recommend it to our 
agents.—George B. Peak, President the Central Life Assurance Society of 
Des Moines. 





The Connecticut Indemnity of Waterbury. 


A DISPATCH from New Haven gives the following synopsis of the re- 
ceiver’s report on the above company: 


The New Haven Trust Company, as receiver of the Connecticut Indem- 
nity Insurance Company of Waterbury, has filed, under the new rules of 
the Superior Court, a statement of the condition and prospects of the 
insolvent corporation. The statement refers back to an inventory and 
statement of assets made to the court several months ago, but not here- 
tofore published. These show the following items: Assets collected, cash, 
$637.92; furniture and supplies, $669.40; non-collected assets, bonds with 
State Treasurer, $15,550; bond deposited with Missouri Insurance Commis- 
sioner, $1000; bonds, stocks and certificates deposited with Manufacturers 
National Bank of Waterbury, $7,784.30; stock subscriptions due, $89,239.24; 
balances due from agents, $96,148.31; unclassified notes protested and 
otherwise, $25,058.54; notes secured by policies as collateral, $1614; securi- 
ties of the company held as collateral by C. M. & L. A. Platt for loans to 
the company, $44,053.30. 

The report shows forty-five stockholders owing the company for 
stock subscriptions in amounts ranging from $27,062 down to small sums. 
Balances due from seventy-six agents range from $11,916 down to a few 
cents each. The unclassified notes number about 150, from $4000 down. 
The receiver says in his statement just filed that he has taken possession 
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of all the property, assets, and books of the corporation; that he has ob- 
tained the securities deposited with the Connecticut State Treasurer, but, 
after effort, has not succeeded in obtaining the bond in Missouri; and, 
after demand, has received $518.49 from stockholders for unpaid subscrip- 
tions. Thirteen actions have been begun for unpaid subscriptions, and, so 
far as possible, attachments issued. The Platt collateral has been de- 
livered to the receiver and steps taken to realize upon it. Its equity is of 
uncertain value. 

The receiver says that the sum of $13,837 represents probably the most 
that can be collected from unpaid stock subscriptions, most of the stock- 
holders being irresponsible, and the largest claim of $27,062 being in- 
validated by bankruptcy of the stockholder. With few exceptions, stock- 
holders’ notes evidencing liability are claimed by certain individuals as 
collateral security for advances made to the company. This claim will be 
contested by the receiver. The receiver will prosecute the claims against 


agents, but regards their value as very uncertain. 
| 





Phoenix [Mutual Life Insurance Company. 


Among the fifty and more regular life insurance companies operating in 
the United States we find all conditions of progress. Some are young and 
pushing in their methods, with the result that they are speedily j out- 
stripping their older competitors; others are so far in advance that it 
sems almost impossible to overtake them; some are apparently dormant, 
contenting themselves with writing just about enough new business an- 
nually to offset the terminations, and, finally, there are companies of long 
standing and high reputation which of late years have been rejuvenated 
and are now securing a volume of business which promises to bring them 
in point of size to the position their prestige entitles them. 

Prominent among this latter class of companies is the old Phoenix 
Mutual Life Insurance Company of Hartford, which during the past ten 
years has more than doubled the amount of business on its books. At 
the close of 1889 this company had some 17,100 policies for $23,955,- 
464, and during that year wrote new business amounting to only $1,449,183. 
Each year since, however, has shown a steady increase both in volume of 
new business and in the amount of insurance in force. In 1894 the new 
issues passed the ten million dollar mark, and the amount in force had 
been increased to $36,381,049, indicating a gain of over fifty per cent for 
the five years. The year 1898 produced over $13,250,000 in new business, 
while the insurance in force reached $51,170,782, or more than twice the 
sum on the books at the close of 1889. The premium income, which in 
1889 was slightly under $650,000, was more than $1,000,000 in 1893, and for 
1898 reached $1,920,185. 

In order to show this fine record of progress, it is hardly necessary to 
say that the management must have been progressive and active to a 
marked degree. The company’s officers have striven to give the public the 
best in the way of insurance contracts which could be devised, and, as the 
records show, there has been no lack of appreciation. Adaptability best 
describes the policy contracts of the Phenix Mutual, which provide for 
the protection of the insured’s dependents during the productive period 
of life and meet his personal needs in later years when the necessity for 
protection has ben lessened. The company issues a number of such forms 
suited to the requirements of the varying needs of all classes of insurers. 

As a policyholders’ company the Phenix Mutual has long occupied an 
enviable position, its returns to members being on a very liberal basis. 
Since its organization in 1851 it has received from policyholders $47,645,260, 
has returned to them or their beneficiaries $39,476,271, and now holds for 
their present and future protection $11,660,131. In addition to paying all 
expenses of management from the interest receipts the sum paid out to 
policyholders plus the assets now in hand exceeds the receipts from policy- 
holders by $3,491,142. 

The Phenix Mutual, as shown by its increasing business, is becoming 
more widely known each year, and the managers may be depended upon 
to keep it moving. President J. B. Bunce has been connected with the 
company since 1872, when he was elected a director. He was made vice- 
president in 1875, and president in 1889, since which time the company has 
come so prominently to the fore. John M. Holcombe, the vice-president, 
has recently completed a quarter of a century with the company, the last 
ten years in his present position. Secretary Charles H. Lawrence has a 
record of twenty-eight years with the company, and has risen from a 
clerkship to his present office. Other officers are: Archibald A. Welch, 
actuary; Wm. A. Moore, assistant secretary; Wm. D. Morgan\| M. D., 
medical director, and Geo. S. Miller, superintendent of agencies; while 
among the d’rectorg are to be found some of the most prominent men of 
Hartford and Connecticut. 








—In the Federal Court at Sioux City, Ia., Judge Shiras last al declared 
$86,000 Lyon County bonds, held by the A®tna Life, invalid, on the ground that 
they exceeded the county’s constitutional limit of indebtedness. The company 
still holds $34,000, which were declared within the limit, and judgment for them 
was entered in the company’s favor. 
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October 12, 1899] 


MERE MENTION. 


Life Insurance Notes. 

—Frank H. Graves of Cincinnati, agency director in that city for the New York 
Life, died recently in Denver. 

—The Travelers has appointed Townsend & Crehan State agents for Colorado, 
with headquarters at Denver, succeeding Samuel Lesem. 

—The Northern Life of Toledo, Ohio, has been licensed in Missouri as a stipu- 
lated premium company. O. F. Utt of St. Louis is State agent. 

—Ferd Marks of New Orleans is reported to be about to bring an Austrian 
company to this country, of which he will be the United States manager. 





—G. A. Carter has been appointed general agent at Murfresboro, IIl., for the 
7Etna Life. He was formerly a Prudential superintendent in the same field. 

—The engagement is announced of Eugene H. Winslow, president of the Met- 
ropolitan Plate Glass Insurance Company, to Miss Sarah T. Langford of Brook- 
lyn. 

—Louis G. H. Murphy, a New York city agent of the Equitable Life, was 
killed last Saturday evening by falling into the sub-cellar of the new Pabst Build- 
ing on Forty-second street. 

—The Equitable Life of New York paid in death claims during August $1,003,- 
416; the Mutual Life paid $996,647, and the New York Life $816,673. Eleven New 
York companies paid $3,723,605. 

—The Northwestern Mutual Life recently made a loan of $50,000 on Kansas City 
real estate at four per cent. This is said to be the first loan of the kind ever 
made in Kansas City at that rate. 

—The Illinois Life Insurance Company and the Illinois Life Association, both 
located at Chicago, have filed a certificate of consolidation under the name of 
the Illinois Life Insurance Company. 

—A recent ruling of the internal revenue department in regard to the taxa- 
bility of annuity contracts holds that such contracts, payable either during life 
or a term of years, are exempt from taxation. 

—The Midland Life Association of Iowa has been refused admission to Minne- 
sota on the grounds that its cash assets appear to be insufficient to protect the 
cash guaranty deposit fund as provided for in the by-laws. 

—Melville M. Mix, president of the Dodge Manufacturing Company at Mis- 
hawaka, Ind., has taken cut a policy in the Mutual Life for $200,000. This is 
said to be the largest policy ever written in Northern Indiana. 

—The New York Life has appointed W. A. White general agent for the Dis- 
trict of Columbia. Mr. White has been connected with the company for eight 
years, during which period he has made a most enviable record. 

—The Pacific Mutual Life has appointed T. H. Corrick of Ottumwa, Ia., agent 
for the entire State of Iowa. The company’s business in this State was formerly 
handled from Omaha, in conjunction with the Nebraska business. 

—Policies for three or six months are now being issued by the Standard Life 
of Great Britain without medical examination. They are intended chiefly for 
teurists and travelers, and cover death from any cause with the exception of 
suicide. 

—At the annual meeting of the Railway Mail Clerks Mutual Benefit Association 
held last week, it was resolved that hereafter, twelve assessments will be levied 
each year, the surplus thus created to be applied to the establishment of a re- 
serve fund. 

—James T. Miller has been appointed Philadelphia resident manager of the 
National Indemnity Company of Baltimore. He formerly had charge of the 
health insurance branch of the Security Trust Company, which is now represented 
by J. C. Beatty. } 

—Among the many fraternals recently admitted to Texas we note the following: 
The Royal Tribe of Joseph of Sedalia, Mo.; the American Guild of Richmond, 
Va.; Knights of the Maccabees of Port Huron, Mich. and the Royal Fraternal 
Union of St. Louis. 

—Sol. Morris, a prominent life underwriter in the District of Columbia, who is 
connected with the Equitable Life, recently placed four $25,000 policies on the 
life of Samuel M. Bryan, president of the Chesapeake and Potomac Telephone 
Company of Washington. 

—During the month of August the Connecticut Mutual Life paid for death 
claims $300,022, making a total since organization of $100,135,160. The Connecticut 
Mutual is the first company outside the three giants to pass the one hundred 
million mark in death claims paid. 

—At a recent session of the Grand Lodge of the Knights and Ladies of Honor, 
at Indianapolis, it was voted to petition the Supreme Council to change the in- 
surance feature from mortuary assessment, to a reserve or stipulated premium 
basis. The order has over $78,000,000 of insurance in force. 


—United States District-Attorney Phillips makes a complete denial to the 
charges contained in the complaint of the Bankers Life of St. Paul, in the con- 
spiracy suit in which the company seeks to recover $20,000 damages alleged to 
have resulted from an alleged attempt to wreck the company. 

—Advices from Louisville say that L. N. Geldert has purchased The Insurance 
Herald. Mr. Geldert was formerly the business manager of the paper and was 
mainly responsible for bringing it to a high state of prosperity. He has the 
best wishes of the insurance fraternity and his fellow journalists for continued 
prosperity now that he owns the entire property. 

—The Chicago Federation of Labor has passed resolutions asking that the 
$5000 limit on human life, provided by the Illinois statutes, be abolished. The 
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action was brought about by the recent Coliseum disaster, and the workmen 
claim that the present limit is entirely inadequate in view of the usual extended 
litigation before the final adjustment of such cases. 

—The Royal Union Mutual Life of Des Moines is making gratifying progress 
this year. In the nine months ending with October 1 it received applications 
for new business amounting to $3,350,350, while the premiums on accepted busi- 
ness amounted to $126,974. As compared with the whole of 1898, these figures 
show an increase ot $353,950 in premiums and $52,555 in new premiums. 

—The discovery has recently been made that there exists in Montevideo a band 
of criminals who have for some time past made a practice of insuring the lives 
of poor people, and then murdering them and collecting the insurance money. 
Three cases of this kind have cost the companies £10,000, and the ringleaders 
of this murderous coterie who have recently been arrested, hold other policies 
to the amount of £30,000. 


—In the nine months ending October 1 the National Life of Vermont received 
in premiums $2,384,714 and for annuities $125,772. It paid to policyholders $1,245,- 
353 and increased its net assets by $1,092,993. The new business for the nine 
months aggregated $12,471,918 and the amount now in force is $86,825,602, a gain 
since January 1 of $6,169,042. A prosperous year for this reliable company is 
assured. 

—During the month of July the New York Life paid 273 policics on the lives 
of 247 policyholders, the total sum paid being $640,666. On the lives of five 
women, five claims, amounting to $6,287, were paid. Three claims, under four 
policies, amounting to $2,600, were paid under the term extension privilege; and 
the privilege of a month’s grace in the payment of premiums saved two claims, 
under three policies, worth $14,122 to the families of deceased policyholders. Two 
claims, amounting to $3,142, were paid under the adjustable accumulation plan. 
Twenty policies, amounting to $26,355, were paid on the lives of twenty persons 
who died within one year after insuring. 

—The name of the new life company now being organized in Chicago has been 
changed from the Chicago Life and Investment Company to the Equitable In- 
heritance and Life Insurance Company. A charter providing for a capital stock 
of $125,000, with privilege of increasing same to $500,000 if necessary, has been 
procured from the State of Illinois. There will be eighteen directors, a majority 
of whom must be residents of the State. Associated with J. E. Griffin of Mil- 
waukee, who is the prime mover in the project, are the following gentlemen: 
Charles A. Atkinson, George C. Morgan, Jr.; C. E. Whelan, C. W. Adams, D. B. 
Ainger, William G. Sterns, F. A. Randall, B. O. Smith, J. W. Wegner, J. F. 
Robinson, George H. Jenney, F. L. B. Jenney and Isaac M. Hamilton. It is 
expected that the organization will be completed in about a month. 

—The American Fraternity of Washington, D. C., is a a fraternal beneficial 
society with a representative form of government. It provides for the admission 
of benefit and social members and issues two forms of benefit certificates. Class 
A certificates are subject to assessment calls, the rate being fixed as of age of 
entry. Should the member die within the first year of membership, only fifty 
per cent of the face of the certificate will be payable, the benefit increasing by 
ten per cent annually until at the end of five years the whole sum is payable in 
the event of death. The amounts thus deducted go to make up the reserve fund. 
Class B certificates may be paid up by a single premium or by monthly, 
quarterly, semi-annual or annual premiums until the full single premium has 
been paid. Should the insured die before the completion of the single premium 
with interest at four per cent, the unpaid balance is deducted from the face of 
the policy. The officers of the American Fraternity are S. J. Masters, president; 
D. S. Fletcher, vice-president; N. A. Smith, secretary; William Masters, treas- 
urer, and T. B. Campbell, M. D., medical director. 


Fire Insurance Notes. 


—Greenwich and Queen have paid licenses of $1500 in Mississippi. 





—Munich Reinsurance has been licensed to do business in Michigan. 

—Townsend Davis of the firm of Smith, Davis & Co., Buffalo, died Septem- 
ber 30. 

—Fred. W. Kiefer has received the appointment as agent of the National of 
Ireland in Pittsburg. 

—Charles A. Keith, special agent for the National of Hartford in Iowa, has 
been transferred to Cook County. 

—Citizens of St. Louis has elected John H. Carr, secretary. He was formerly 
special agent of the Hartford in Missouri. 

—American Fire of Baltimore has reinsured all its business outside of the State 
of Maryland in the Fidelity Fire of Baltimore. 

—Pheenix of Hartford has withdrawn its Cincinnati agency from the office of 
Fred. Rauh & Co. and placed it with Charles Kahn, Jr. 

—West Virginia has been added to the territory of A. F. Bolling, special agent 
for the American Fire of Philadelphia in Kentucky and Tennessee. 

—Anchor of Des Moines, which heretofore has directed its efforts to obtain 
State business, intends to establish a local department in that city. 

—A®tna of Hartford has appointed Frank C. Hazelton of Janesville, Wis., sec- 
1etary of the Wisconsin Association of Local Fire Insurance Agents, special agent 
in Illinois to assist State Agent Vandeventer. 

—Delaware and Reliance have appointed John P. Young special agent for In- 
diana and Kentucky with headquarters at Louisville. He was formerly rating 
commissioner of the Kentucky and Tennessee Association. 

—General Manager Digby Johnson of the Lancashire has announced that the 
company has purchased a building in Toronto with a frontage of fifty feet and a 
depth of one hundred feet. The building is undergoing repairs and will be 
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ready for occupancy next May. The company expects to realize eight or nine 
per cent on the investment. 

—Nashville Board of Fire Underwriters has elected the following officers: 
President, Irvine K. Chase; vice-president, John Burns; secretary, J. B. Murray; 
assistant secretary, John Onstott; inspector, John W. Hart. 

—Litigation in which the Manchester, British America and Western seek to 
enjoin Superintendent Church of Kansas from revoking their licenses, has been 
advanced to the January term by the Kansas Supreme Court. 

—Ben Franklin of Allegheny has decided to withdraw from Illinois and will 
probably reinsure its risks in that State in the Thuringia-American through 
Cummings, Collins & Co., the Chicago agents of both companies. 


—Matters at Cleveland have been much relieved by the application for mem- 
bership in the Cleveland Exchange of F. S. Hoskins, local manager of the 
Home. There are still a number of companies not yet members. 


~—-German Farmers Mutual of Eureka, S. D., with available cash assets of but 
$28,000 has within a few days sustained hail losses of $46,000. The company in- 
sured 125,000 acres during the season, and 122,000 bushels of grain were a total 
loss. 

—Losses in Philadelphia for the first nine months of 1899 aggregate $2,170,277 
as compared to $1,103,260 for the same period of 1898, an increase of $1,067,017. 
The total losses in 1898 were $1,368,277 or $802,000 less than for nine months in 
1899. 

-Tennessee agents will hold a meeting in Nashville, Tenn., Oct. 19 to re- 
organize the Tennessee Association of Fire Underwriters. A circular has been 
sent out urging all agents in the State to be present or send in application for 
membership. 

-Mutual Fire Assurance Company of Springfield, Mass., has re-elected the 
old officers for the ensuing year. Azel A. Packard was elected director to fill 
the vacancy caused by the death of Charles L. Shaw. A dividend of ninety per 
cent was declared. 

~——-Manager Chard of the central department of the Firemens Fund has ex- 
hibited correspondence and cleared the company from the charge of overhead 
writing made at the recent meeting of the Ohio Local Agents Association by 
Robert Boyd, a local agent at Coshocton, Ohio. 

—Joseph A. Conroy, general agent of the Provident Savings Life, has brought 
suit against the Royal of Liverpool for damages for alleged false arrest and 
malicious prosecution arising from the burning of a foundry in Philadelphia. 
He was easily acquitted, as all evidence pointed to his innocence. 

-Robert E. Hall, special agent for the Manchester in the mountain field, has 
been appointed adjuster and special agent for Cook County by the Continental. 
On November 1, Harry Jefferson, special agent in Kentucky for the ‘Delaware 
and Reliance, will become special agent in the same field for the Continental. 


—James T. Howes, special agent of the Fire Association of Philadelphia, and at 
one time second assistant manager of the Caledonian, died at Saranac Lake, 
October 4. His brother, Egbert H. Howes, died the following day. They were 
the only sons of A. P. Howes, general agent of the Niagara for New York State. 

—Losses in Maine from lightning have been extremely heavy during the past 
season, aggregating altogether $153,326. The largest loss was the burning of the 
ice-houses at Richmond, amounting to $50,000. There were 47 total losses and 
of these 28 were barns; ,there were 191 partial losses, making a total of 238 build- 
ings struck. 

—Investigating committee of the Chicago Underwriters Association has fined 
W. C. Magill & Co. $25 for an error in doing business with W. C. Gillespie, a 
broker. It is reported that a similar fine has been imposed upon Carl Huncke 
and Moore & Janes. On account of the absence of R. W. Hosmer, the case 
against R. W. Hosmer & Co. has been postponed. 

—Indiana Department has issued 11,000 licenses to agents. This is the largest 
number ever issued in the State. One fire company has 410 agents and one 
life company has 427. These are the largest numbers for any one company. 
There are about 5000 different agents in the State but as some represent more 
than one company they require a number of licenses equal to the number of 
companies represented. There are about 30 women agents. 

—C. B. Shove of Minneapolis and George Penfield of Rockford have terminated 
the reciprocal general agency arrangement by which the former represented the 
Insurance Company of Illinois as general agent for Minnesota and the latter the 
Millers and Manufacturers as general agent for Southern Wisconsin and Ohio. 
F. K. Hogue, formerly secretary of the defunct Sandusky Mutual Fire, has been 
appointed general agent for Ohio of the Millers and Manvfacturers. 


—On account of the exorbitant claims made on the tobacco loss in the Sibley 
fire, the Chicago Underwriters Association is considering a liberal advance in 
rates on leaf tobacco. The tobacco in the Sibley fire was two floors above the 
fire, was untouched by smoke and only a few bales injured by water, yet the 
owners combined and placed the adjustment in the hands of Joseph Fish, who 
made a demand of thirty-seven and one-half per cent on $200,000. The advance is 
considered to meet the possibility of such claims as the above. 


—Northern Pacific Railway Company reports a loss in its insurance fund for the 
year ending June 30, 1899. Two disastrous fires occurred, one destroying the 
Manitoba hotel in Winnipeg, and the other the shops of the company in Mandan, 
N. D. The fund shows a deficit of $24,202, but the result of the past year does 
not lessen the confidence of the company’s officials in the advisability of carrying 
at least a good part of its own insurance. Last year part of the risks were rein- 
sured, and such a course will be adopted again if favorable rates can be obtzined. 


—Advices have been receivedfrom Munich which indicate that Manager 
Grohnwaldt of the South German will continue as active manager of the com- 
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pany. Willcox & Co. have received letters from President Pabst in which he 
refers‘to the letters sent to the various members of the board of directors with 
charges against Manager Grohnwaldt’s arrangements in the United States, and 
states that the board approves of all the arrangements made by him and finds the 
charges incorrect. The company does not propose at present to enter this coun- 
try. 





—_—_—_—_———————_—_—_—_—_—_—_—————— 


TOO LATE FOR CLASSIFICATION, 

North River has declared a semi-annual dividend of four per cent. 

—Special agents of non-Union companies are to hold a meeting in Kansas City, 
Saturday, October 14. 

—Citizens of New York has applied for membership in The Union through 
President E. A. Walton. 

—As we go to press the South-Eastern Tariff Association is convening in 
special session at Washington, D. C. 


—Affairs of the Equitable Mutual Life Association of Waterloo, Ia., are re- x. 


ported to be in a bad condition. The Attorney-General of Iowa has applied for 
a receiver. 

—New York Insurance Department has completed the examination of the 
New York Fire and find the company in a satisfactory condition. The depart- 
ment is now examining the Associated Manufacturers Mutual Fire of Brooklyn, 
and will soon commence an examination of the Commercial Union of London. 


—Greenwich, United States Fire, and Eagle of New York have pleaded guilty 
of violating the Missouri anti-trust law. Thirteen companies have filed affidavits 
that their agents at St. Joseph joined the Social Club over the protest of the 
companies. The remaining twenty-two companies have entered general denials 
of the charge of violating the anti-trust law. 
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NEW YORK ive and Life, 186i, 67, 68, 68, 74,06, 78, Bi. IIT cach £00 
K—F ire an i te, ‘ We ON: Cas oie nineties +. mamtneoesmal eac # 
ee ee 1882, 84, 85, 86, 87, 88, ‘89, ot RG Oe ORES “ 2.50 
PNG AST G01 G0 as asa whew cw serastenes conctiewss -aueswncosnescsccenks 2.00 
Life, 1883, 87, 88. two copies, 89, 90, 91, 92, 93, 94, 95 three wenltte 96..... each 2.50 
Aeros Marine ibIe. oc =o, cee pecwikocuecsduneiscaauctoseete 2.00 
NEw HAMPSHIRE—Fire and Life, 1888, 89, 90... each _—.50 
NEw JERSEY—Life and Accident, 1888. 89. 90. 92, Fire and Marine, 187, oes -50 
OuH10—Fire and Life, 1878. 79, 85, NIN ois ose nascigsendaveustecs’ each 50 
PENNSYLVANIA—Life, 1884, Fire and ee TO, 40 cc ceescctncocusecwus each _—.50 
RHODE ISLAND—Fire and Life, 1883, ewenk uncsunaguabeaw remnant _—_ 50 
Big oy ee ge A | ene ach .50 
WIsconsiIn—Fire and Life, 1878, —— and Casualty 1895,Fire and Marine, “1895 50 
NoRTH DAKOTA—Fire and Life, 1890, 92_......._.-...----2----2-20--- _each 50 
DOMINION OF CANADA—Fire and Life, 1881, 86, 88...... ..each 50 
WEST VincitviA—Audcitor’s Report, 2008... .. 2... sc cc cec wk ccccccswecene 50 
REPORT COMMISSIONER OF AGRICULTURE—Texas, 1891__.....--..-..--.--.--- 50 
REPORT OF COMMISSIONER OF LABOR—U. S., 1894__ 2.222.222.2252 eee eee eee 50 
OFFICIAL REPORT NATIONAL INSURANCE CONVENTION-- 1896..-..... ...-... 5.00 
INSURANCE JOURNALS. 
SPE PICT ATO tet oan new een ate cece panacea a aee nen s neaonsecneesaceecme-ae 
THE CHRONICLE—VOoOIl. oo ps Vol. 11, 1878, Vol. 14, 1874............. Per Vol. 2.00 
ROUGH NOTHS— Gel. 2a, Tew encncctecee ne cccicccsens | cS seadises succctacomenes 1.00 
THE INDICATOR— Vol. 9, 18 30) L ei Ree ene canoe eaRenw adams wns wowEs Secnnndeambeas 1.00 
INSURANCE ADVOCATE—Vol. & 3005, twocopies..........-.........- — he 1.00 
INSURANCE MONITOR—VoOI. 20, 1872, Vol. 21, 1872, Vol, 22. 1874,__.... 200 
INSURANCE wee Pittsburg, Vol. 15, 1888, Vol. 16, 1889, Vol. 17, igo, Vor 
18, 1601, Vol. 20, BORG... 8. . conc. econ esenanwonwnnseecnsennnssnccesocees Per Vol. 1.00 


These books are on inspection at the office of THE SPECTATOR COMPANY. It 
is understood they are sold only as second-hand publications. Orders by mail 
must be accompanied by remittance. 


ADDRESS, 


THE SPECTATOR CO., 95 William Street, New York, 
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Wercantile Agencies. 


figency Wants. 











OLMES MERCANTILE AGENCY 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in furnishing them REPORTS, INVESTIGATIONS and INSPEC- 
TIONS in any part of the United States and Canada from reliable Attorneys-at-Law, and no 
pains or expense is spared to get reliable, prompt and satisfactory reports. 

THERE IS NO SUBSCRIPTION FEE REQUIRED. 


My blanks for reports are supplied free, in quantities desired, and I render a detailed 


statement and bill on the first of each month, only for reports returned made during the 
previous month. Special trained Inspectors in my employ im all large cities. I have per- 
mission to refer to any of the many Companies for whom I now do business. Corres- 
pondence solicited. 


CHARLES B. HOLMES, Proprietor. 


HE INSURANCE BUREAU 


‘ Will furnish prompt and reliable reports from any locality in 
the United States or Canada, on applicants, agents, examiners, disability 
claims or death losses. Selected Corps of Correspondents. Experienced 


182 NASSAU 8T., NEW YORK, N. Y. 





Insurance Inspectors. Expert Accountants and Auditors. Confidential 
Work Solicited. Correspondence Invited. 
BOSTON. SPRINGFIELD. HARTFORD. NEW YORK. CHICAGO. 








Hetuarial, 
AVID PARKS FACKLER, 


Ex-President Actuarial Society, 
CONSULTING ACTUARY, 
35 Nassau St., NEw York (Rooms 1404-5), 








Telephone, 5427 Cortlandt. 
Letters addressed—D, P, Fackler. Actuary, New York,—arrive promptly. 
MILES MENANDER DAWSON, 


CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents'and Private Per- 
sons solicited. 





Room 556. No. 11 BRoapwaAy, New York, N. Y. 








Agency Wants. 








ENERAL AGENTS RENEWAL CONTRACT FOR 
THE STATE OF WYOMING, NOW OPEN. 


J. STANLEY EDWARDS, Manager, 
Rocky Mountain Agercy. 


ETNA LIFE INSURANCE CO., Boston Bldg., Denver, Colo, 





j_* UNDERWRITERS’ AGENCY, 
F. C. WHEELER, Manager, 





52 Broadway, New York City. 








ANTED.—TWENTY-FIVE GOOD INSURANCE 
men for the Seattle (Wash.) agency of the Mutual Life Insurance Co. of N. Y. 
Salary and commission to parties with good references. Conditions excellent. Address or 


apply to SHERWOOD GILLESPY, 
General Agent for Washington, Oregon, British Columbia and Alaska, 
Mutvat Lire BuiL_pinc, SEATTLE, WASHINGTON, 


TATE AGENCY OF OHIO.—WASHINGTON LIFE 
INSURANCE CO. of New York. Intelligent and capable men, 
carefully educated in Life Insurance field work. Worthy men paid salaries 


and expenses Write 
DR. E. C. SKINNER, General Manager, 
24 CAREW BUILDING, 
CINCINNATI, OHIO. 








L*  jilemalalimmaaatii= GOOD MEN WHO ARE LIFE 
INSURANCE SELLERS. 

Will give them some specially good territory which, with the new con- 

tracts of the Mutual Life, will insure them big money. Commissions and 


advances liberal. 
H. L. REMMEL, General Agent, 
Tue Mutvat Lire Insurance Company oF New York. 
For Arkansas and the Indian Te:ritory. LITTLE ROCK, ARKANSAS. 





GENERAL AGENT’S RENEWAL CONTRACT 
For the District of Columbia, with an up-to-date, old line Company. 
can be secured by a strictly first-class man whose business record and 
character will justify his appointment. 
Address, ‘‘ W. A.” 


Care of THE SPECTATOR, P. O. Box 1117, New York City. 





The Wilmington General Agency of the Mutual Life employs agents on 
SALARY AND COMMISSION. 
This agency comprises Delaware, Eastern Shore of Maryland and Virginia. 


Address, HERBERT N. FELL, General Agent, 
WILMINGTON, DEL. 


Correspondence strictly confidential. 





ANTED — DISTRICT MANAGER. THE BEST 

part of VIRGINIA open, ELEVEN counties. HEADQUARTERS, 

second largest City in State. Only EXPERIENCED men need apply. 
BOND and REFERENCE required. 


THE SUN LIFE ASSURANCE COMPANY OF CANADA, 
E. S. FREEMAN, Manager, Box 228, Richmond, Va. 





ANTED.—A GOOD MAN OF EXPERIENCE, TO 


travel as Special Agent—Salary and commission to the right party—Good field. 


Address, CHARLES E, BAYLISS, General Agent, 
Mutual Life Insurance Co., 
Rochester, N. Y. 





SURETY ON BONDS. 


MERICAN SURETY COMPANY. 


100 BROADWAY, NEW YORK. 


CO octsikcisis'stanteememte J» Rl elas seo $2,500,000 
BONDSMEN SUPERSEDED 
Bonds issued for Employees, Administrators, Guardians, and in Judicial proceedings. 
RESIDENT TRUSTEES, NEW YORK. 
Jesse Spalding, Thomas S. Kirkwood, W. S. Gurnee, Henry B. Plant, Elihu Root, Henry 
D. Lyman, Willis S. Paine, Wm. Nelson Cromwell, Austin Lathrop, W. A. Nash, 
Chauncey M. Depew, Jno. E. Searles, Warner Van Orden, Thos. fF. Ryan, Jesse Johnson, 
H. H. Vreeland, W. L. Elkins, Wm. A. Wheelock, Cornelius N. Bliss, James A. Hayden, 
John J. Mitchell, Geo. F. Victor, Walter S. Johnston, Geo. W. Biabon, Jno. C Bullitt, 
Jno. N. Hutchinson, Geo. S. Drake, R. C. Kerens, Henry K. Fox, Marcellus S. Hartley, 
John Sloane, Dani. S. Lamont, R. A. C. Smith, Clarence S. Wadsworth, Robt. T. Lincoln, 
Henry H. Cook, William Dowd, E. F. Browning, C. H. Ludington, Jno. J. McCook, Geo, 
B. Sioan, W. H. Baldwin, Jr.. Robt, Pitcairn, Edw. N. Gibbs, Frank R. Lawrence. 
Edward E. Poor, Geo S. Edgell, Andrew Mills, F. R. Coudert, Geo. W. Rogers, Jas. Stillman. 
HENRY D. LYMAN, President. 





TATE MUTUAL LIFE ASSURANCE CO. 


OF MASSACHUSETTS. 


A. G. BULLOCK, . President. 
ai in I icons inedeciin linia on nisin retiniaiaanatetesine aa $14,713,892.96 
pn ea ee een et = ea ae 13,245,410,00 
ae Ne ee eee ae eee a ee ee ae EE En I ar $1,468,482.96 


Cash Surrender Values Guaranteed by Massachusetts Law, 
C, W. ANDERSON, General Agent, ST. PAUL BUILDING, New York, 








ANTED—AN EXPERIENCED SPECIAL AGENT 
to travel in Western Ontario. Top contract to right party. Apply 
with references to 
THOMAS MERRITT, General Agent, 
THe MuTUAL Lire INSURANCE COMPANY OF NEW YoRK, 


Bank of Commerce Building, ToRONTO, CANADA, 


ANTED-THREE DISTRICT MANAGERS FOR 

Union, Essex and Hudson Counties, For THE Sun LIFE Assur- 

ANCE COMPANY OF CANADA. Renewal Contract with top-notch commis- 
sion, 





Apply THOS. R. RAITT, State Manager, 
to W. STATE StT., TRENTON, N. J. 


Other portions of the State open for first-class men. 





CATALOGUE OF 


INSURANCE PUBLICATIONS, 
Tt ns anne? 
95 William Street, NEW YORK 
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Onsurance Hdjusters. 


Prominent Agents and Brokers at Chicago. 











ESTABLISHED 1865. 
ENRY A. LANDGRAFF & CO., 


ADJUSTERS OF FIRE LOSSES FOR THE INSURED. 
REFERENCES: 


The H. B. Claflin Company, Tefft, Weller & Co., Sweetser, Pembrook & Co., Heywood 
Bros. & Co., The New York Biscuit Co., McKesson & Robbins, Dodge & Olcott. 


OFFICES : 
NEW YORK, 4g Cedar St. BOSTON, 75 State St. 
PHILADELPHIA, 416 Walnut St. BUFFALO, 202 Main St. 


BALTIMORE, 12 South St. 








Bnsurance Lawyers. 








D. GARRETT COMPANY. 
INSURANCE LAW AND COLLECTIONS. 


Adjusters and Collectors of Claims under Life, Fire, Marine 
and Accident Policies Against Stock Companies, Mutuals, 
Lloyds and Assessment Life Companies. 

REPRESENTED BY COUNSEL IN 
EVERY INSURANCE CENTER. 
HEAD OFFICE: 29 LIBERTY STREET, NEW YORK. 








Prominent Agents and Brokers, 








CyYcLoNng. ACCIDENT. CasuALTY. 


ILL, NEWTON & CO., GENERAL AGENTS, 


DisTRICT OF COLUMBIA, MARYLAND, 
VIRGINIA, WEST VIRGINIA, 


802 F Street, N. W., - - WASHINGTON, D. C. 
Agents Wanted. Surp!us Lines on good risks solicited. 


Fire. 








EHM & VAN DEINSE, 


Representing German of Freeport, Ill. ; Pacific of New York; 
Rochester German of Rochester, N. Y. Surplus lines a specialty. 





OTHSCHILD & CO., GENERAL AGENTS OF 

THE COMMERCIAL FIRE INS. CO., 

of Wilmington, Del., and other standard stock companies. 
Solicited throughout the United States and Canada. 

411 AND 413 WALNUT ST., PHILADELPHIA, PA. 


Excess Lines 





OHN H. MULDOON, INSURANCE, 
Security Building, St. 


«laces excess lines of Insurance in the South with responsible Companies, 


SOUTHERN AND WESTERN BUSINESS TAKEN CARE OF. 
LONG DISTANCE TELEPHONE, MAIN 2739. 


Louis. 





GENERAL AGENCY OF 
ILLIAM G. KINNEY, 
REPRESENTING 
VICTORIA-MONTREAL FIRE INSURANCE CO., OF CANADA. 
MINNEAPOLIS FIRE & MARINE INS. CO., MINNEAPOLIS, MINN. 


Excess Lines on good business solicited from agents and brokers throughout the 
United States. 


49 Liberty St., New York, 





CHARLES TREDICK. ESTABLISHED 1869, W. C. Bennett. 


HARLES TREDICK & CO., INSURANCE AGENTS 
and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention given to 
Surplus lines, 





! 
OLGER DE ROODE, | 
GENERAL INSURANCE AGENCY, 
166 La Satie Street, Cxicaco. 


aamtng Queen Insurance Co., of America, United Firemens Insurance Co., Phila- 
elphia. 


Over 25 years experience in the theory and practice of insurance in all its branches. 
Your patronage invited, ° 





Gro. W. Montcomery. M. L. C. Tae 


F.O. W. MONTGOMERY & CO., INSURANCE 

Agency, 184 La Salle St., ‘‘ The Temple,” Chicago, Ill. Agents for American Ins, 

Co., Newark; Firemens Ins. Co., Newark; Concordia Fire Ins. Co., Milwaukee; Wiscon- 

sin Fire Ins. Co. of Milwaukee ; Caledonian-American Ins. Co., of New York, and Lloyds 
Plate Glass Ins. Co., of New York. Telephone, Express 303, 





JOHN NAGHTEN. M, J. NAGHTEN. 
_— NAGHTEN & CO., 


FIRE INSURANCE, | 


| 


Established 1863. 181 LA SALLE STREET, Cuicaco, ILL. 





Established 1876, 
T. H, Wesster. E, N. Winey. C. P. JENNINGs. 
EBSTER, WILEY & CO., 
INSURANCE IN ALL ITS BRANCHES, 
166 La Satie STREET, CHICAGO. 


Illinois State Agents, Commerce Insurance Co., Albany, N. Y. 
Cook County Managers, Lion Fire Insurance Co., London, Eng. 


A. W. Becxer. 





AMES R. WILSON & CO., 
234 LA SALLE STREET, CHICAGO, ILL. 
GENERAL FIRE INSURANCE AGENTS AND BROKERS. 
General Agents for the 
COMMERCIAL FIRE INS. CO. oF WiLmMIncToNn, DELAWARE. 


Surplus Lines and Special Hazards placed in Standard Stock Companies, 
CoRRESPONDENCE SOLICITED. 





T. MARSHALL & CO., FIRE 
e 470 Calumet Building, No. 189 La Salle Street, Chicago. 
large lines on all classes of insurable property. 


INSURANCE, 


Facilities for placing 





ESTABLISHED 1890. 


J. RUSSELL & CO., 
° 177 LA SALLE STREET, CHICAGO, ILL. 


GENERAL FIRE INSURANCE AGENTS AND BROKERS. 


Special facilities for placing Surplus Lines, Special Hazards and 
Agents’ Brokerage throughout the United States. 








ESTABLISHED 1853, 


HE THURINGIA INSURANCE CO. 
OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 41 and 43 Cedar Street, New York, N. Y. 
F, G. VOSS, Manager and Attorney. 





+ ees McGILLIARD AGENCY CO. 
General Agents of the 
VERNON INSURANCE AND TRUST COMPANY AND INDIANA UNDERWRITERS. 
Also State Agents for Indiana and Kentucky for the 
ERIE FIRE INSURANCE CO. of Buffalo, N. Y. 
Address: 145 and 147 East Market Street, Indianapolis, Ind. 





VER $1750 FIRST YEAR, OVER $2500 SECOND 
year paid to agents who write one application daily. For particulars, write 
A. E, FORREST, Secretary, 


NORTH AMERICAN ACCIDENT ASSOCIATION, 
217 LA SALLe STREET, CHICAGO, 





